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;T ATTRACT

We are introduced to approximately 2000

We then meet one on one

» WMC PROCESS OVERVIEW

PHASE

:: PREPARE THE COMPANY

Our first engagement phase

PHASTE

2 RAISE THE ROUND

Our next engagement phase facilitates the raising of venture

PHASTE

::GROW THE BUSINESS

Our last engagement phase assists

with about 200 of these
companies to screen for
potential clients.

venture companies a year through many
different avenues.

capital through our network of angel and corporate investment
partners. This phase is exclusively reserved for our clients
we feel we can contribute value to and have a high
probability of success.

the funded company by our direct
participation in the ongoing business
operation. We limit our active portfolio
to 5 or 6 ventures at any given time.

analyzes and prepares a company
for the venture capital process.
We take on approximately
30 clients a year for this

preparation phase.
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S Dragons’ Den - Conduct post meeting debriefs with both Post investment, Dennis is often invited
company and investors to act as CFO a day a week
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> Referrals } } } } } } } } } - Facilitate process until term sheet is tabled } } }
Company Assess - Review and evaluate offers 1 e
Our Pod(‘:asts, - Offers - Assist with negotiations and removal of obstacles
> B'°9 & Nationally - Brief shareholders and Board of Directors on offers
Syndicated Column - Close term sheet PR & IR
company N .. -y R e S e T Post investment, Dan is often asked to
> ompany o Close _ Facilitate due diligence consult on ongoing communications
ompany Deal - Work with legal advisors to prepare documentation
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